


What we do
We provide a plug-in marketing 

department for B2B businesses.

E X P E R T I S E

Marketing 

Plan

Website
Email 

marketing

Graphic 
Design

Exhibitions / 
Industry 
Events

Social 
Media

Content 
Plan

Part time 

Marketing 

Director

Brand Values 

& Messages

Webinars 

Case Studies

Thought 
Leadership

UX



What our 
customers say

We have a proven track 

record of delivering 

excellent results for B2B 

firms.  

From construction 

contractors to maintenance 

firms, professional service 

business to manufacturing  

and everyone in-between.

Here’s a selection of some 

recent client testimonials.

“The A&E team are a joy to work 

with and have consistently 

produced excellent work in 

support of our brand 

& performance initiatives.”

Sam Roberts, 
Marketing Director

“After deciding to outsource our 

marketing to A&E, their delivery has 

been truly excellent.”

Roland Archer, Sales Director

“I’m thrilled we found Attract & 

Engage as early as we did in our 

planning process.  They skilfully 

supported us with strategic 

communications advice and 

helped shape our thinking.”

Steffan Battle, Interim MD

“A&E has made a huge difference to 

our online presence. We now have 

several new clients due to their work.”

Charlie Butler, Director



What’s in store?

1. What content do your buyers 

need?

2. Case study framework

3. Top Tips

4. FAQs

  

A G E N D A



How-to-Guides / eBooks / 
Trend Reports / Thought 
Leadership / Survey 
Reports

Case studies / 
Testimonials Technical 
One-Pagers / 
Product Demos / Webinars
Live Demos / Bespoke 
Proposal Documents/ Cost 
Analysis Sheets

Company & Product News 
/ High-Level Educational / 
Exclusive Content / Upsell
Discounts

Surveys / Request 
Testimonials / Referral 
Rewards / Advocate ops

B2B Buyer Journey

The B2B sales process is 

long and complex.

Your decision-making unit 

often includes multiple 

buyers, users, gatekeepers 

and influencers.

Each person values different 

benefits and wants to be 

served different content at 

each stage of their sales 

journey.

# 1  F U N N E L

#1 AWARENESS

#2 CONSIDERATION

#3 DECISION-MAKING

#4 RETENTION

#5 ADVOCACY

96% of B2B buyers say vendor-focused content & 
case studies are important when they’re 
considering purchase. 



B2B Case Study 

# 2  F R A M E W O R K



# 3  T O P  T I P S



TEAM

FREE GUIDE
More you’d like to understand?  

Our 10-point marketing checklist 

for built environment businesses 

is available to download.

Visit www.attractandengage.co.uk 

for your copy.

QUESTIONS 
PLEASE?

http://www.attractandengage.co.uk/


Thank you

01277 715646  / 07855 409970

jill@attractandengage.co.uk

Mayflower House, 128 High St, 
Billericay, CM12 9XE

HAPPY CLIENTS

“I’m thrilled we found Attract & Engage as early 
as we did in our planning process. They skilfully 
supported us with strategic communications 
advice and helped shape our thinking.”

Steffan Battle, 
Head of Pre-Construction, Wates

“After deciding to outsource our marketing to  
A&E, their delivery has been truly excellent.”

Roland Archer, 
Sales Director, Zest

“The A&E team are a joy to work with and 
have consistently produced excellent work  
in support of our sector marketing iniatives.  
I highly recommend A&E!”

Sam Roberts, 
Marketing Director, Ground Control

ATTRACT & ENGAGE
Smarter Growth Marketing & PR

Learn more
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